Stephen R. Herrmann 

1807 Cornerstone Place ~ Katy, Texas  77450

 Phone (281) 693-1733 ~ Email: srherrmann@comcast.net 

 

V A L U E   O F F E R E D 
 

I have extensive outside sales experience and a solid record of achievement in manufacturing and the plastics industry. Prospecting, cold calls, visits and follow up in addition to building partnerships are the tools I use to increase customer base and sales volume. I am self-disciplined, self-motivated and have successfully worked from a home-based office for years. I am skilled in relating confidently and effectively with all levels of management as well as proficient at getting through “gatekeepers” to access the primary decision makers and close the sale. My previous employers have highly positive things to say about me.

 

W O R K   H I S T O R Y 
 

Western US Regional Sales Manager, AEC                                     Feb 2007 – November 2008
Houston, Texas
 

AEC manufactures plastic processing auxiliary equipment including material handling, conveying systems and controls, blenders, film reclaim systems, chillers, TCU’s, BFC’s, towers, tanks, granulators, shredders, pelletizers, sprue pickers and robots.

 

· Successfully worked from a home based office in Houston reporting to the V.P. of Sales in Chicago. 

· Managed six rep agencies with a total of 24 independent reps and traveled 100% making sales calls and visiting work sites. 

· Territory included Canadian and Mexican border towns and the following states west of the Mississippi river: WI, IL, MS, LA, AR, MO, IA, MN,ND, SD, NE, KS, OK, TX, NM, CO, WY, MT, ID, UT, AZ, NV, CA, OR and WA. 

· Provided sales support, training on new products and troubleshooting. 

· Managed million dollar new installation projects in a $15 million territory. 

· Developed close relationships with co-workers, reps and customers. 

· Followed-up on sales leads and fed a steady flow of contacts to corporate for marketing purposes. 

· Completed administrative responsibilities over the week-end. 

· Customers included but were not limited to: ADS Pipe, Baxter Healthcare, Becton-Dickinson, Calmar, Cardinal Health, Coleman, Corning, Doe Run, EGC, Exxon, Firestone, Flex-N-Gate, FMC Corp, Fresenius, GM, Hasbro, Huish, Igloo, International Paper, ITW, JM Eagle, Kimberly Clark, Lancer, Lear, Letica, LG Electronics, Mattel, Maytag, Niagara, Norton, OYO Geospace, Pactiv, Rainbird, Rubbermaid, Shell, Solo Cup, Sonoco, Taser, Toro, Tyco, Unilever and WL Plastic Pipe. 

 

Western U.S. Sales Manager, PTi Processing Technologies, Inc.       
June 2005 – November 2006
Houston, Texas
 

PTi manufactures single screw extruders and complete sheet lines as well as lines for compounders, pipe and profile extruders and recyclers.

 

· Successfully worked from a home based office in Houston reporting to the V.P. of Sales in Chicago. 

· Developed a never before covered territory of the following states: TX, LA, OK, CO, UT, AZ, NV, CA, WA and OR including the NW Mexican and SW Canadian borders. Created 663 contacts. 

· Concentrated primarily on sheet producers, compounders, recyclers, profile and pipe extruders. 

· Had several real projects pending mostly in CA with total sales in the six to seven million dollar range. 

· Completed sales through services offered regarding training, process troubleshooting and parts. 

· Customers included but were not limited to: Advanced Extrusion, International Paper, Peninsula Packaging, Intertape Polymers, El Paso PVC, Tex-Trude and Berry Plastics. 

 

Vice President of Sales, CDL Technology                                                      May 2001 - May 2005
Houston, Texas
 

CDL Technology manufactures single and twin screw extruders and complete lines for compounders, sheet and film manufacturers, pipe and profile extruders and recyclers.

 

Ÿ         Successfully worked from a home based office in Houston reporting to President in Chicago.

Ÿ         Built a customer contact database from zero to 960 my first year by utilizing the Plastic News Market Data Book. As a direct result of my organized and focused efforts the current customer list  exceeded 3200 contacts.

Ÿ         Managed to secure $560K in new business after 9/11 through December of ‘01 which represents a 38% increase over the previous year.

Ÿ         Implemented a “Rep Program” the beginning of my second year of tenure partnering with 48 Reps from 25 Independent Rep Agencies around the United States. Increased sales to just over $4 million.

Ÿ         50% plus travel throughout North America.

Ÿ         Current Sales through 2004 were over $10 million.

Ÿ         Customers included but were not limited to: Advanced Drainage Systems, Aristech Acrylics, Amesbury Group, American Thermoplastics, Aargus Plastics, Addison Electric, Advanced Polymer Technologies, Americhem, Amsysco, Bio Industries, Biostar Films, Buckeye Polymers, Cedap, Chevron Phillips, Clear Pack, Corium Manufacturing, Cycle-Tex, Cyro, Domco Floor Products, East Iowa Plastics, Ex-Tech Plastics, Exxon, Foster Corp, GE Plastics, Industrial Solutions, Inno-Tech Plastics, Isotec, ITW, Johnson Polymers, M & M Mars, Pactiv, Parts & Things, Phelps Dodge, Pike Companies, Plastic Recycling, Polymer Concentrates, Poli-Tron, Rexam Container, Tangent Technologies, Technology, Ricon Color, Shaanxi Yadong, Shaw Carpet, Smurfit, Solvay, Spartech, Spencer Industries, Spill Tech, Surebonder Adhesives, Sylvin Technologies, Trex, Technical Process, United Film, Up North Plastics, VPI, LLC, Wellmark, WH Salisbury and Young Spring & Wire.

 

Regional Sales Manager, Reduction Engineering                                        July 2000 - May 2001 
Houston, Texas
                                                                                                            
Reduction Engineering manufactures Conair and Scheer pelletizers, rotational molding machines, pulverizers and related parts. Also outsourced and sold are silos, material handling/conveying, dust collectors, granulators and more.

                                                                                                            
Ÿ         Worked from a home based office with 50% travel and developed two virgin territories.  The initial region included AL, MS, LA, TX, AR and OK.  Second territory added in October included KS, MO, NM, AZ, NV, CO, UT, CA, WA and OR.  Signed on over 50 accounts in seven months, including a 2 Million-dollar sale to be completed over 5 years.

Ÿ         Sold replacement knives, rotors, sharpening, service contracts and other related parts.

Ÿ         Focused on compounders, color and additive houses, rotational molders and some injection molders.

Ÿ         Called on all levels of management including project and process engineers, plant managers, purchasing managers and owners.

Ÿ         Key accounts landed were Albis, Americhem, BASF, Bayer, Beaulieu, Carolina Color, Chevron Phillips, Degussa, Delphi Automotive, Dow Chemical, Eastman, ExxonMobil, El Paso PVC, Fina, Huntsman, Inter-Pac, J-M Manufacturing, JSP, Modern Concepts, Muehlstein, Nova Chemicals, Pliant, PolyOne, Premier Polymers, Shell, Sigma Stretch Film, Solutia, Southwest Chemical, Spartech, 3M, Techmer PM, Texas Polymer, Union Carbide, UVTEC.   These companies compound a wide variety of plastics. 

 

 

E D U C A T I O N
Montclair State University 
BA: Political Science 

Minor: Marketing and Management

 

Fairleigh Dickinson University 
Associates: Business Administration 

